A GUILDE FOR SELLERS

EXPERT STRATEGY. MAXIMUM EXPOSURE. STRONG RESULTS.



S1U21U07) JO quBl

© 0O N O OC1E WON -

I o0 bR MNO =0
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Understanding Offers
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Make Your Move!



GREETINGS!

Thank you for considering me to help you sell your home.

Selling your home is more than just putting a sign on the lawn—it's a major
life decision, and one that deserves a thoughtful strategy, honest advice,
and someone who genuinely has your best interests at heart.

My goal is to make the selling process as smooth and stress-free as
possible while helping you achieve the strongest possible result. From
preparing your home for the market to negotiating the best terms and
guiding you through possession day, I'll be with you every step of the way.

Whether youre moving across town or starting a brand-new chapter, I'm
honoured to be part of your journey.

Let's make your move a successful one.




ABOUT MINDY

Hi, I'm Mindy Chattha.

I've been helping clients buy and sell real estate
in Calgary and the surrounding area since 2019,
and | truly believe this is one of the most
rewarding careers | could have chosen.

Born into a real estate family, | developed a
passion for the industry early on. Today, |
combine that lifelong interest with local market
knowledge and a client first approach to help
people make confident decisions every step of
the way.

When I'm not working, I'm spending time with my
two children. Whether cheering at hockey and
cheer competitions, exploring Calgary, or simply
enjoying time together, family is at the heart of
everything | do. That perspective carries into my
business because | know a home is so much
more than just a property. It's where life
happens.

Thank you for taking the time to get to know me.

| look forward to helping you make your next
move with confidence.

Wty Chitne
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When you hire me, you receive more than a REALTOR®—you gain d
trusted advisor who is committed to your success.

When you choose to work with me, you can expect:

Honest & consistent communication

Develop a customized marketing strategy for your home
Price your property using current market data
Showcase your home professionally

Negotiate confidently on your behalf

Keep you informed throughout the entire process
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Put your best interests first

SELLING YOUR HOME IS ONE OF THE
BIGGEST FINANCIAL DECISIONS
YOU'LL MAKE, AND I'M COMMITTED
TO HELPING YOU MAKE IT WITH

CONFIDENCE.




TEIEPROCESS

Selling your home doesn't have to feel overwhelming. From our first
conversation to handing over the keys, I'll guide you through every
step of the process.

Let's Connect

Well meet to discuss your
goals, timeline, and what to
expect throughout the
selling process.

Pricing your Home

Using current market data
and comparable sales, well
determine a strategic listing
price designed to attract
buyers and maximize your
home's value.

Preparing for Market

(il provide
recommendations on
staging, decluttering, and
any simple improvements
that can help your home
mcake a  great  first
impression.

Professional Marketing

Your home  wil be
professionally
photographed and

marketed through MLS®,
ocial media, and other

/online platforms to

Showings & Feedback

As buyers tour your home,
Il coordinate showings,
gather feedback, and keep
you updated every step of
the way.

Reviewing Offers

When offers come in, well
review each one carefully
and negotiate the
strongest terms to help
you achieve the best
possible outcome.

Conditions

Once an offer is accepted,
welll navigate any
conditions, such as
financing or home
inspections, until the sale
becomes firm.

Closing & Possession

Il work closely with your
lowyer and all parties
involved to ensure a
smooth closing so you can
confidently move on to
your next chapter.

Foom L‘vs?/wgv - Degseggion
I'LL BE BY YOUR SIDE TO
ENSURE THE PROCESS IS AS

SEAMLESS AND STRESS-FREE AS
POSSIBLE.
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Selling your home is one of the biggest financial decisions you'll make.
My goal is to make the process simple, stress-free, and successful

from start to finish.

When you choose to work with me, you'll receive personalized service,
honest advice, and a strategic marketing plan designed to help your

home stand out and attract qualified buyers.

I'm committed to keeping you informed every step of the way,
providing clear communication, strong negotiation, and the guidance
you need to feel confident throughout the selling process.

Whether you're upsizing, downsizing, relocating, or starting a new
chapter, I'll be there to help you achieve the best possible outcome.

WHAT YOU CAN @J

STRATEGIC PRICING

based on current market data

PROFESSIONAL PHOTOGRAPHY

and marketing

MAXIMUM EXPOSURE

through MLS® and social media

STRONG NEGOTIATION

on your behalf

HONEST COMMUNICATION
and regular updates

PERSONALIZED GUIDANCE

from listing to possession

Py oo s
TO HELP YOU SELL WITH
CONFIDENCE, MAXIMIZE
YOUR HOME'S VALUE, AND

MAKE YOUR MOVE AS
SEAMLESS AS POSSIBLE.



UNDERSTANDING YOUR
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One of the most important steps in selling your home is pricing it
correctly. While every homeowner has a personal connection to their
home, buyers determine its market value based on current market

conditions.

Several factors influence what your home is worth, including:

O

LOCATION

Proximity to schools,
parks, amenities and
transportation greatly
impacts value.

PROPERTY CONDITION

The overall condition,
upgrades and
maintenance of your
home matter.

.

MARKET TRENDS

Current market
conditions, buyer
demand and inventory
levels affect pricing.

&

HOME FEATURES & SIZE

Square footage,
layout, lot size, number
of bedrooms and
bathrooms all play a
role in value.

REMEMBER:
Your home's value isnt

determined by what you paid
for it, how much you've invested,
or your municipal assessment.
It's determined by what today's

RECENT SALES
COMPARABLES

Recent sales of similar
homes in your area help
determine a
competitive and
realistic price.

buyers are willing to pay in the

current market.

%

UNIQUE QUALITIES

Special features like a
finished basement,
custom upgrades or a
stunning yard can set
your home apart.

W Rete

TO PROVIDE HONEST ADVICE,
ACCURATE MARKET DATA, AND
A PRICING STRATEGY THAT |V }
POSITIONS YOUR HOME FOR

SUCCESS.



PREPARING YOUR HOME
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First impressions matter. A clean, well-presented home helps buyers
picture themselves living there and can lead to more interest and stronger

offers.

Before your home goes on the market, here are a few simple ways to

prepare: _
\
0] Declutter and organize
each room.
02 Deep clean your home from
top to bottom.
03 Complete small repairs and
touch-ups.
BN
Depersonalize by removing
(4 excessfamily photos and
personal items.
Freshen up your curb
(05 appeal by tidying the yard
and entryway.
06 Open blinds and curtains to

letin natural light.

Remember, you don't need to renovate your entire home to _
make a great impression. Small improvements can make a big /|

difference.
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['LL PROVIDE RECOMMENDATIONS '.j-'a"
ON STAGING, DECLUTTERING, AND f 'f\,',"
ANY SIMPLE IMPROVEMENTS _j_f,.*/
THAT CAN HELP YOUR HOME MAKE A 7
_ GREAT FIRST IMPRESSION, ATTRACT
BUYERS AND POSITION IT FOR THE
STRONGEST POSSIBLE RESULT.
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STAGING YOUR/%M

Staging helps your home make a great first impression and allows
buyers to picture themselves living in the space.

SIMPLE CHANGES MAKE A g q
d W: Bt o fows o o metkef~

Keep your home clean I'LL WALK THROUGH IT WITH YOU
and clutter-free. AND PROVIDE PERSONALIZED
STAGING RECOMMENDATIONS TO
HELP I'T LOOK ITS BEST AND APPEAL

Remove personal photos TO THE WIDEST RANGE OF BUYERS.
and excess décor.

|
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& T Arrange furniture to make
ﬁ@ rooms feel open and inviting.

Let in as much
natural light as possible.

%% Add fresh towels, bedding, El
few simple decorative touches. ' .
or a few simple decorative touches S

Keep countertops
and surfaces clear.

You don't need to completely redesign your home. Often, a few small
adjustments are all it takes to showcase your home's best features.



PROFESSIONAL W%W

Getting your home sold takes more than simply putting it on the
market. A strong marketing strategy helps your home reach the right

buyers and stand out from the competition.

PROFESSIONAL .

PHOTOGRAPHY

High-guality photos that

showcase your home in

the best light.

5

SOCIAL MEDIA
MARKETING

Targeted posts and acds
that reach more local
buyers where they
spend their time.

PROFESSIONAL
FEATURE SHEETS

Beautifully designed
sheets that give buyers
key details about

your home.

AGCENT-TO-AGENT
NETWORKING

Your listing is shared with
local REALTORS® to attract
qualified, serious buyers.

MLS® EXPOSURE

Your listing is shared on the

STRATEGIC PRICING
& MARKET POSITIONING

Asmart pricing strategy that
attracts attention and maximizes

your homa's value.

MLS* and hundreds of
real estate websites,

=7

EYE-CATCHING
LISTING DESCRIPTIONS

Compelling words that
highlight the best

features of your home.

TARGETED ONLINE
MARKETING

Yaur home is promoted
through online ads and
property-specific
websites.

OPEN HOUSES

In-person exposure that
creates excitermnent and
brings more potential

buyers through your door. A



SHOWINGS MADE g&%

Once your home is on the market, making it easy for buyers to view can
help generate more interest and lead to stronger offers.

TIPS FOR A M/ M

Keep your home clean
and tidy.

.

Open blinds and
turn on lights
before each showing.

Secure valuables
and personal items.

If possible, leave the home
during showings so buyers
can explore comfortably.

Be flexible with showing
times whenever you can.
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THE MORE ACCESSIBLE YOUR
HOME IS, THE MORE
OPPORTUNITIES THERE ARE FOR
THE RIGHT BUYER TO FALLIN \\ 2\
LOVE WITH IT.



UNDERSTANDING @ﬁfupy

Receiving an offer is exciting, but there's more to consider than just the
purchase price. Together, we'l review every detail to ensure you make
the best decision for your goals.

we'll look att: 72; W ”5’“’77/”“35’72%’ W

MY JOB IS TO HELP YOU UNDERSTAND

ﬁ\ Purchase price gg"@ Possession date YOUR OPTIONS AND NEGOTIATE THE
STRONGEST OVERALL OUTCOME FOR
YOUR SALE.

Depasit amount Included a nd
excluded items

If needed, well negotiate to
: improve the terms and work
EE Conditions Closing timeline toward an agreement that

CONDITIONS

After an offer is accepted, there
may be conditions that must be

met before the sale becorfnes firm. @w Wﬁ’ L %"57'&{

YOU CAN CONFIDENTLY

PREPARE FOR POSSESSION. ‘L\ B

FINANCING
The buyer confirms they have final

approval from their lender.

HOME INSPECTION

The buyer has the opportunity to
inspect the home and ensure
everything is in satisfactory
condition.

e
CONDO DOCUMENT REVIEW
- (IF APPLICABLE)
. B For condominiums, the buyer
: ] reviews the condo documents and
financial information.




WHAT HAPPENS
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Here’'s what to expect after your offer is accepted.

01
ACCEPTED OFFER

Both parties have agreed
to the terms of the sale.

02

CONDITIONS REMOVED

Once all conditions are met
or waived, the sale becomes
firm and unconditional.

03

PREPARE FOR YOUR MOVE

Start packing, arrange mowvers,
update your address and natify

utility providers.

04
MEET WITH YOUR LAWYER

Your lawyer will prepare the q‘.ow U?ﬁ %. %W W
necessary documents and E,':l' E;

tiftiee Ehe [Raat s PLL STAY IN TOUCH THROUGHOUT THE

05 ENTIRE PROCESS TO ENSURE
POSSESSION DAY EVERYTHING GOES AS SMOOTHLY AS n
Sy POSSIBLE. 3

Ihe buyer takes possession Fie

of the home and you begin “
your next chapter!

You've taken a big step! Let’s make the rest a smooth one. |V ¥ °




CLOSING COSTS

T ey

As you prepare to move, it's important to plan for a few common expenses
when selling your home.

REAL ESTATE
COMMISSION

The fee paid to your
REALTOR® for their services
in marketing and selling
your home.

MORTGAGE
DISCHARGE FEES

Fee from your lender
to discharge your
existing mortgage
(if applicable).

MOVING EXPENSES

Costs to pack, move
and settle into your
next home.

sz

£
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LEGAL FEES

Fees for your real estate
lawyer to handle the legal
documents and transfer
of oawnership.

UTILITY & PROPERTY
TAX ADJUSTMENTS

Adjustments for property
taxes, utilities and other
services up to the day

of possession.

CONDO FEE
ADJUSTMENTS

Adjustments for condo
fees up to the day

of possession

(if applicable).

EVERY SALE IS UNIQUE, AND YOUR FINAL COSTS
WILL DEPEND ON YOUR SPECIFIC SITUATION,

I'M HAPPY TO WALK YOU THROUGH ALL THE
DETAILS SO THERE ARE NO SURPRISES AND YOU
CAN PLAN YOUR NEXT CHAPTER WITH
CONFIDENCE.




HOW LONG WILL IT TAKE TO SHOULD I BUY MY NEXT HOME
SELL MY HOME? BEFORE SELLING THIS ONE?

Every home and market is different. Price, It depends on your financial situation and
location, condition, competition, and the current market. We’'ll discuss the

current buyer demand all influence how options and create a strategy that works
quickly a home sells. best for your circumstances.

DO I HAVE TO ACCEPT AN DO I NEED TO LEAVE DURING
OFFER? SHOWINGS?

No. You are always in control of whether Whenever possible, yes. Buyers are

you accept, reject, or counter an offer. I'll generally more comfortable taking their
explain your options and help you time and discussing the home openly

determine the best approach. when the seller isn't present.

FA

WHEN DO I RECEIVE THE MONEY WHAT STAYS WITH THE
FROM THE SALE? HOUSE WHEN I SELL?
Generally, attached fixtures remain with
the property unless otherwise specified in
the purchase contract. We'll clearly
identify anything you plan to take with
you before listing.

Your lawyer handles the funds from the
transaction. After the mortgage, legal
fees, adjustments, and other applicable
costs are paid, the remaining proceeds
are provided to you.

WHAT HAPPENS TO MY
MORTGAGE WHEN I SELL?

Your lawyer will typically arrange for your
existing mortgage to be paid out from
the sale proceeds. Depending on your

mortgage, there may also be discharge
fees or penalties.

WHAT HAPPENS IF THE BUYER’S
CONDITIONS AREN'T REMOVED?

If the buyer does not waive or satisfy
their conditions by the deadline, the
transaction may not proceed. If that
happens, we'll discuss the next steps and
getting your home back on the market.



TRUSTED @q@y

Buying or selling a home often involves a team of trusted professionals.
Over the years, I've built strong relationships with local experts who
share my commitment to exceptional service. While youre always
welcome to work with anyone you choose, I'm happy to connect you
with professionals | know and trust.

MORTGAGE BROKERS
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Real LeBlanc
www.redlleblanc.com
(587) 229-3348

M7 soOUR

MORTGAGE ENTRE

Jordan Thompson
www.jtmortgages.com
(403) 660-6048
jordan@sourcemortgage.ca

REAL PROPERTY REPORTS

larc

SURVEYS LTD.
Arc Surveys
www.arcsurveys.ca
(403) 277-1272
info@arcsurveys.ca

W. Pang Surveys Inc.

Alberta Land Surveyors
W. Pang Surveys

WwWWw.pangsurveys.com
(403) 242-8040

info@pangsurveys.com

REAL ESTATE LAWYERS

COUGLE + COMPANY

Derek Cougle
www.cougle.co
(403) 249-9000
info@cougle.co

CHESTERMERE Law LLP

Navraj Kalkat
www.chestermerelawyer.com
(587) 470-7373
navraj@chestermerelawyer.com

HOME INSPECTORS

/aN\
| JCHI

Jason Chow
www.jchi.ca

A
E buyer’s choice

Derek Gareau

www.abuyerschoice.com
(587) 999-3113



Moving can feel overwhelming, but a little planning goes a long way. Use
this checklist to help make your move as smooth and organized as possible.

- —
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8 WEEKS BEFORE

Review your budget
Declutter and donate

Research movers

B0 80

Start gathering
moving supplies

1 WEEK BEFORE

Pack non-essentials

O 0O

Label boxes by room

Check the weather
forecast

Make plans for kids

or pets on moving day

MOVING Mﬁ

52

6 WEEKS BEFCRE

[ | Sort and organize

belongings

Notify your employer
(if needed)

Schedule movers
or rental truck

Measure furniture
and doorways

&

DAY BEFORE

Pack last-minute itemns

Confirm arrival time
with movers

Keep out essentials
box

Do a final walkthrough
of your home

=

4 WEEKS BEFORE

Naotify important contacts
{banks, subscriptions, etc.)

Arrange time off work
(if needed)

Continue decluttering

Create a moving binder
or folder

MOVING DAY

| Confirm everything is

loaded
Protect floors and
entryways

Keep important documents
and valuables with you

Double-check every room
before you leave

DON'T FORGET TO UPDATE %&@ @%/W

Canada Post

Banks and Credit Cards

Driver's Licence &
Vehicle Registration

Healthcare Providers

Subscriptions and
Online Shopping Accounts

Insurance Providers

Employer

2 WEEKS BEFORE

[ ] Confirm moving

details
Matify utility companies
of your move

Update your address
online and by mail

Plan meals and use
up food in the freezer

AFTER THE MOVE

| Unpack essentials first
[ Set up utilities and

internet

Explore your new
neighborhood

| Take your time and

make it feel like home!

A LITTLE PREPARATION

TODAY MAKES FOR A
SMOOTHER MOVE

TOMORROW. I'LL BE HERE TO

HELP GUIDE YOU EVERY STEP

OF THE WAY.

-



MAKE YOUR W@w

Selling a home is a significant milestone, and having the right guidance
can make all the difference. My commitment is to provide honest
advice, strategic marketing, strong negotiation, and consistent
communication from start to finish.

STILL HAVE

Qi

I'm here to make your home-selling experience as smooth, informed,
and successful as possible. If something isn't covered in this guide, don't
hesitate to reach out. 'm always happy to help.
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MINDY CHAI THA
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406-966-0921
mindy@mindychattha.ca
mindy-chattha.c2l.ca
@mindychattha
1612 17 Ave SW, Calgary, AB

CENTURY 21.

Bamber Realty Ltd.



